
 

Fresh Start Kit
•	 Fresh	Start	Options

•	 Foreclosure	Process

•	 What	is	a	Short	Sale

•	 Solutions	Worksheet	

•	 Document	of	Understanding

•	 Authorization	to	Release	Information

•	 Thank	You	/	Contact	Sheet



What are my options to foreclosure in Wisconsin?
	
1.	 	Make	the	payments:
	 	Your	best	option	of	course	is	to	bring	your	mortgage	current	by	paying	back	payments		

(arrears)	due	and	any	interest	or	fees	assessed.

	 •	 	If	you	are	only	behind	a	payment	or	two,	talk	to	your	lender.	They	will	help	you	set	up	
a	payment	plan	to	get	caught	up,	save	your	home	and	save	your	credit.	

2.	 Sell	your	home:
	 	If	you	have	suffered	a	life	altering	occurrence	(job	loss,	injury,	divorce,	death	of	spouse,	

etc)	and	cannot	make	payments,	list	your	home	with	a	local	Realtor®	and	try	to	sell	it.

	
FREE	property	evaluation.

	 •	 	It	is	important	that	you	make	this	call	early	in	your	foreclosure	process.	

	
If	you	owe	more	than	the	house	is	worth,	and/or	have	a	second	or	third	mortgage,	you	
want	to	prevent	foreclosure	and	get	a	fresh	start,	a	short	sale	may	be	your	best 	option. 		
It	does	require	you	to	vacate	the	home,	but	it	will 	prevent 	further 	credit 	damage, 	stop	

TAKE	ACTION	NOW!!

THE	WORST	THING	YOU	CAN	DO	IS	NOTHING.	

OUR	SERVICES	ARE	FREE,	CALL	US	TODAY	FOR	A	

FREE, NO OBLIGATION CONSULTATION 6066666666

foreclosure	and	allow	you	to	move	forward	with	your	life.		

Call	us	today	for	a	free	consultation.

Call	us	at	(877)774-ROCK	for	a	

3.	 Work	with	Rock	Realty:	OUR	SERVICES	ARE	FREE!

	 •	 Rock	Realty		has	licensed	Realtors®	on	our	staff	that	will	take	care	of	all	of	the	details.		

	 		 Rock Realty will work with your bank to sell your home  

(877)774-7625

for less than what is now owed. This is called a Short Sale.		



Foreclosure Process in Wisconsin
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(877)774-ROCK



What is a Short Sale?
	
WHEN	MIGHT	I	CHOOSE	A	SHORT	SALE?	If	you	are	falling	behind	on	mortgage	payments,	owe		
more	than	the	house	is	worth	and/or	have	a	second	or	third	mortgage,	you	want	to	avoid	
foreclosure	and	get	a	fresh	start,	you	may	want	a	short	sale.

WHAT	IS	A	SHORT	SALE?	A	“Short	Sale”	occurs	when	a	Lender	agrees	to	take	less	than	the	
amount	owed	to	payoff	a	loan	as	an	alternative	to	foreclosure.	Lenders	know	that	it	takes		
on	average	$60,000	to	take	a	property	back.	We	can	often	convince	them	that	they	will		
be	better	off	financially	if	they	sell	the	property	now,	to	us,	rather	than	taking	the	home	
through	foreclosure	and	trying	to	sell	it	later.	

HOW	LONG	WILL	IT	TAKE?	The	Short	Sale	negotiation	process	can	be	a	lengthy	one.	It	may	
take	several	weeks	or	a	few	months	to	get	an	approval.	Many	Lenders	have	several	layers	of	
bureaucracy	and	processes	which	we	work	through	in	order	to	get	a	Short	Sale	approved.

WHAT	DOES	IT	COST?	We	do	not	charge	for	short	sales,	our	fees	are	covered	by	the	lender.

WILL	I	HAVE	ENOUGH	TIME?	Time	is	of	the	essence	in	this	situation,	so	you	should	always,	
at	the	very	least,	contact	an	advisor	to	find	out	what	your	options	are	and	what	can	still	be	
done.	If	you	are	just	starting	to	fall	behind,	you	have	other	options	and	may	be	able	to	work	
it	out	on	your	own	with	some	advice.	If	you	are	a	few	days	away	from	the	sheriff’s	sale,	there	
may	not	be	enough	time.	Please	call	us	as	soon	as	you	see	the	issue	arise.

CAN	I	STAY	IN	THE	HOUSE?	Since	lenders	no	longer	allow	homeowners	to	live	in	their	home	if	

	
	

HOW	DO	I	KNOW	THIS	WILL	WORK?	There’s	no	way	of	knowing	if	the	lender	will	agree	to	a	
short	sale.	However,	we	are	very	good	at	what	we	do,	and	can	often	present	a	very	strong	
case	and	convince	the	lender	to	agree	to	the	sale.

WILL	I	GET	ANY	MONEY	FROM	THE	SALE?	Unfortunately,	no.	Since	the	Lender	is	taking	a	loss	
on	your	loan,	they	will	not	allow	any	funds	to	transfer	to	you.	It	is	viewed	as	fraud.

HOW	CAN	I	HELP?	The	Lender	will	require	us	to	submit	a	short	sale	package	which	will	in-

tell	you	what	is	needed.	You	can	also	refer	to	the	Short	Sale	Checklist	in	the	Fresh	Start	Kit.	

quickly	as	possible.	The	short	sale	cannot	actually	begin	until	these	are	submitted,	and	time	
is	of	the	essence.	

it	is	purchased	via	short	sale,	a	home	owner	will	need	to	find	alternative	housing	arrangements.	

clude	some	financial	information	from	you.	Your	Account	Manager	or	Licensed	Agent	will	

The	best	way	for	you	to	help	would	be	to	give	your	AM	or	Agent	those	documents	as	



Subject	Property		
Address:		

City:		

State:		

Zip	Code:		

County:		

Owner	Information

Name	1:	

Name	2:		

Address:		

City:		

State,	Zip:		

Contact	Information

Home	Phone:		

Work	Phone:		

Mobile	Phone:		

E-mail:		

	 	

Solutions Worksheet
If	you	need	to	sell	your	house	quickly,	or	need	to	solve	a	problem	with	your	property,	please	
answer	a	few	basic	questions	below.	This	will	help	us	analyze	the	situation	and	quickly	provide	

Property	Information
Property	Type:			

Square	Feet:		

Year	Built:		

#	Bedrooms:		

#	Bathrooms:		

#	Stories:		

Current	Value:		

Value	Method:		

Are	you	in	foreclosure?		 	
q Yes		q No

Date	foreclosure	filed:

Auction	Date:			

Would	you	sell	the	property	
for	what’s	owed?	q Yes		q No

What	would	be	the	least	you	
would	accept	if	we	could	
close	within	the	next	7	days	
or	a	date	of	your	preference?		

Garage:		

Pool:		

Basement:		

Occupant:		

Lot	Size:		

Waterfront:		

Is	Property	Listed:	qYes		qNo

For	How	Long:		

List	Price:		

Condition:		

List	of	needed	Repairs:	

	

	
Reason	For	Selling:		

Ideal	Close	Date:		

How	Did	You	Hear	About	Us?		

1st	Mortgage		
Lender:		

Loan	#:		

Loan	Balance:		

Interest	Rate:			

Monthly	Payment:		

Age	of	Loan	(Yrs):		

Payments	Current:		

Amount	In	Arrears:	

2nd	Mortgage		
Lender:		

Loan	#:	

Loan	Balance:		

Interest	Rate:			

Monthly	Payment:		

Age	of	Loan	(Yrs):		

Payments	Current:		

Amount	In	Arrears:	

Other	Liens/Payments	
HOA	Fees:			

Condo	Assoc	Fees:		

Special	Assessments:		

Property	Taxes:		

Current	Rent:		

1sts	Lien/Amount:		

2nd	Lien/Amount:		 	 	

a	solution	that	works	for	you.		



_______________________________________

Homeowner																																																							Date

_______________________________________					__________________________________

Homeowner																																																							Date

_______________________________________					__________________________________

Signature:

	•	 	Homeowner	understands	they	are	able	to	cancel	the	exclusive	agreement	between	

provided	or	any/all	parties	cannot	come	to	agreeable	terms.

	•	 	Homeowner	agrees	to	participate	willingly	and	freely	in	the	solution	provided	by	

parties.

profit	business	model.

situation	for	all	parties	involved.
	

realistic	exit	strategy.

•	 	Homeowner	understands	the	lender	and/or	lien	holders	may	choose	not	to	participate	in	

	•	 	Homeowner	understands	that	they	are	in	their	current	situation	due	to	no	fault	of	

statements	of	understanding;
holders	to	participate	in	our	provided	solution.	Homeowner	acknowledges	the	following	
the	Homeowner’s	situation,	circumstances	and	the	willingness	of	their	lender	and/or	lien	
their	real	estate	and/or	mortgage	problem.	The	success	of	our	program	relies	heavily	upon	

	
	and	_______________________________________	(Contractor),	an	independent	contractor	

This	agreement	is	made	between______________________________________(Homeowner)		

Document of Understanding

Janesville,	WI	53547-2444.

(Contractor	for	Rock	REI)

•	 	Homeowner	agrees	to	work	exclusively	with	Contractor	and	Rock	Realty	until	a	solution	is	

Homeowner	and	Contractor	representing	Rock	Realty	at	any	time	with	7	days	written	notice.

Contractor	and	Rock	Realty.

•	 	Homeowner	indemnifies	Contractor	and	Rock	Realty	if	agreeable	terms	are	not	reached	by	all	

•	 	Homeowner	understands	that	Contractor	and	Rock	Realty	are	participating	in	a	private,	for	

•	 	Homeowner	understands	Contractor	and	Rock	Realty	are	working	to	provide	a	win-win	

•	 	Homeowner	understands	the	intent	of	Contractor	and	Rock	Realty	is	to	provide	a	reasonable,	

Rock	Realty’s	provided	solution.		

Contractor	or	Rock	Realty.		

It	is	the	Contractor	and	Rock	Realty’s	intent	to	assist	the	Homeowner	in	finding	a	solution	for	

representing	Rock	Realty	(Rock	REI	LLC)	who’s	business	address	resides	at	P.O.	Box	2444	



Authorization to Release Information
	
Date:	_________________________	

1st	Mortgage

Lending	Institution	(name/phone)________________________________________________________	

Contact	Person	at	your	Lending	Institution	(Name/Phone/Ext)______________________________

________________________________________________________________________________________

Borrower(s)	____________________________________________________________________________	

Property	Address	_______________________________________________________________________

Loan	Number	_____________________________	

2nd	Mortgage

Lending	Institution	(name/phone)________________________________________________________	

Contact	Person	at	your	Lending	Institution	(Name/Phone/Ext)______________________________

________________________________________________________________________________________

Borrower(s)	____________________________________________________________________________	

Property	Address	_______________________________________________________________________

Loan	Number	_____________________________	

We,	the	undersigned,	hereby	authorize	you	to	release	information	regarding	the	above-	
	

This	form	may	be	duplicated	in	blank	and/or	sent	via	facsimile	transmission.	This	authori-
zation	is	a	continuing	authorization	for	said	parties	to	receive	information	about	my	loan,	
including	duplicates	of	any	notices	sent	to	me	regarding	my	loan.	

Borrower	Signature:		
__________________________________________	

Print	Name:______________________________	

DOB:	____________________________________	

SSN:	____________________________________	

Mother’s	Maiden	Name:___________________	

Co-Borrower	Signature:	
_____________	____________________________	

Print	Name:______________________________	

DOB:	____________________________________	

SSN:	____________________________________	

Mother’s	Maiden	Name:___________________	

referenced	loan	to	Rock	Realty	and/or	their	assigned	agents:	

Michael	Collins	and	assigned	agents	of	Rock	Realty



Short Sale Checklist
	
Items	required	by	the	lender	to	move	forward	on	the	short	sale.	It	cannot	start	until	these	
documents	are	submitted.

Homeowner	Documents

 q Authorization	to	Release	Information*	

 q Document	of	Understanding*

 q Solutions	Worksheet*

Please	fax	directly	to	877-774-ROCK(7625)	attention	Account	Manager	or	scan/email	the
completed	forms	to	

*	These	first	3	forms	from	the	kit	need	to	be	submitted	immediately	to	start	the	process.

It’s	time	for	you	to	get	a	fresh	start	and	start	moving	forward	with	your	life	again.
Congratulations	on	taking	action.		

Thank You

An	Account	Manager	will	be	in	touch	with	you	soon	after	we
receive	the	above	documents.

Info@RockRealtyWI.com


